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PHILOSOPHY Before diving into the details, we believe it’s 

important to get an overall sense of the adviser’s approach 

to managing and growing your wealth. It’s prudent to not 

only understand the adviser’s investment philosophy but 

also to know if it meshes with your own. Some advisers take 

a planning-first tack, reviewing your total financial picture to 

help with saving, investing, budgeting, retirement planning 

and taxes. Others may offer just investment management.

EXPERIENCE AND QUALIFICATIONS It doesn’t take a 

lot to hang out a shingle and claim to be a financial adviser. 

Years of experience in the business and a strong core of cli-

ents are characteristics that can demonstrate the stability of 

someone you’re entrusting with your money.  And while it 

might be uncomfortable to bring up, you should always ask 

whether the prospective adviser has ever been disciplined 

by any professional or regulatory bodies.

SERVICES Services and specializations vary widely from 

firm to firm. It’s important to understand, upfront, how an 

adviser’s particular expertise and services  line up with your 

needs.

COSTS How is your adviser paid? In an industry where 

technical jargon can quickly become confusing and over-

whelming, an adviser should  clearly communicate what 

services you’ll be getting and what you’ll pay for them as 

well as the ways the adviser is compensated. 

THE RIGHT FIT In our 25-plus years of listening to and 

working with clients, we’ve learned that no financial ad-

viser is right for every type of client. Yes, you want to make 

sure their investment strategy is the right fit for you, your 

family and your individual objectives. But chemistry with 

you and commitment to clients are also important to gauge.

The 15 Questions You Need To 
Ask Your Financial Adviser

You’ve worked hard and saved carefully. Now you’re ready to make your money work for you. It’s 

time to partner with a trusted professional who will make sure your assets are managed with your specific needs 

in mind. At Adviser Investments, we’ve helped our clients build their wealth and achieve their financial goals since 

1994. Whether you’re considering working with us or with someone else, we’d like to help you find the right adviser.

Before signing the paperwork, it is important to ask a series of questions to determine whether you’re hiring the 

right adviser for you and what you’ll get from the relationship. No two financial advisers are alike, so take the time 

to educate yourself and choose a partner who understands your needs and can help you reach your objectives.

Some of the questions we’ve compiled may be particularly relevant to your circumstances, while others may not. 

Take the time to think about not only what kind of adviser you need but also the kind of answers you’d expect to 

hear from that person. This is not an exhaustive list; it is intended to help you prepare for this important conversa-

tion and set you up to make the very best decision. Don’t be afraid to speak up and don’t be shy about asking any 

other questions you may have. 

After all, it’s your money. Deciding how it’s managed and finding the right partner to help you do it are the foun-

dation of a successful, long-term relationship.

ISSUES TO CONSIDER
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This material is distributed for information purposes only; it is not financial advice. Speak to your financial adviser for advice specific to your circumstances before taking action. The investment ideas and expressions of opinion may contain certain 
forward-looking statements and should not be viewed as recommendations or personal investment advice, or considered an offer to buy or sell specific securities. Data and statistics contained in this report are obtained from what we believe to 
be reliable sources; however, their accuracy, completeness or reliability cannot be guaranteed.

Statements and opinions contained herein are subject to change without notice and are not to be construed as guarantees of any particular outcome. You may request a free copy of the firm’s Form ADV Part 2A, which describes, among other 
items, risk factors, strategies, affiliations, services offered and fees charged.

Past performance is not an indication of future returns. Tax, legal and insurance information contained herein is general in nature, is provided for informational purposes only, and should not be construed as legal or tax advice, or as advice on 
whether to buy or surrender any insurance products. Personalized tax advice and tax return preparation is available through a separate, written engagement agreement with Adviser Investments Tax Solutions. We do not provide legal advice, nor 
sell insurance products. Always consult a licensed attorney, tax professional, or licensed insurance professional regarding your specific legal or tax situation, or insurance needs.

© 2022 Adviser Investments, LLC. All Rights Reserved.

SAMPLE QUESTIONS TO ASK

PHILOSOPHY

What is your wealth management 
philosophy?

How does your philosophy differ from that 
of other advisory firms?

Where do you invest your own money? Is it 
handled similarly to that of your clients?

EXPERIENCE AND QUALIFICATIONS

How long have you been in this business and 
how long has your firm been in business?

What experience do you have with clients 
in my specific financial situation?

Do you hold any certifications or licenses?

What are the qualifications of the 
people making investment and planning 
decisions?

Will you provide a copy of your Form ADV 
Part 2A? (The primary disclosure form filed 
with the SEC.)

SERVICES

Do you provide financial planning, 
investment management or both? Can you 
help with tax prep, estate planning or other 
financial services? 

How often will we communicate? Will I 
receive regular portfolio allocation and 
performance reports?

Are you a fiduciary? (Meaning, are you 
required to place my interests ahead of 
your own at all times?)

Do you or your firm take possession of or 
have access to my assets? Where will my 
money be held?

COSTS

How much do you charge clients?

Can you tell me all the different ways that 
you are paid? 

Do you charge a fee for getting started?

THE RIGHT FIT—QUESTIONS TO ASK YOURSELF

Have my questions been answered to my 
satisfaction and in terms I can understand?

Is this someone I’m comfortable partnering 
with to manage my assets?

Notes
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